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Hace años que el "win-win" o el "todos ganan" representa el paradigma de la negociación empresarial, el
acuerdo "justo" para todas las partes. No se lo crea. Hoy día no es más que el mantra seductor usado por los
negociadores más duros a fin de comprometerle, jugar con sus emociones y aprovecharse de su deseo de
llegar a un acuerdo. Este libro le enseña a comprender esas emociones, a desoír los cantos de sirena y a
centrarse en los comportamientos que puede y debe controlar a fin de negociar con los profesionales.

Los mejores negociadores:

- No están interesados en el "sí"; prefieren el "no".
- Jamás se apresuran, y dejan que la otra parte se sienta segura y confiada.
- Nunca se muestran necesitados; aprovechan las necesidades del otro.
- Crean dudas para poder hacer preguntas; prestan atención a las respuestas y se aseguran de no tener falsas
expectativas o suposiciones.
- Nunca pierden el tiempo con gente que realmente no toma las decisiones.

De entrada, diga no le presenta un sistema de negociación basado en decisiones para no volver a estar a
merced de los demás. Nunca más se sentirá fuera de control. Jamás se comprometerá innecesariamente.
Nunca más perderá una negociación. Si usted gestiona bien los principios y las prácticas aquí expuestas, se
convertirá en un negociador experto.
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From reader reviews:

Frances Lawler:

Within other case, little persons like to read book De Entrada, Diga No / Start With No: The Negotiating
Tools That the Pros Don't Want You to Know: The Negotiating Tools That the Pros Don't Want You to
Know (Spanish Edition). You can choose the best book if you like reading a book. Provided that we know
about how is important the book De Entrada, Diga No / Start With No: The Negotiating Tools That the Pros
Don't Want You to Know: The Negotiating Tools That the Pros Don't Want You to Know (Spanish Edition).
You can add know-how and of course you can around the world by just a book. Absolutely right, since from
book you can learn everything! From your country until eventually foreign or abroad you will end up known.
About simple thing until wonderful thing you could know that. In this era, we could open a book as well as
searching by internet unit. It is called e-book. You may use it when you feel uninterested to go to the library.
Let's go through.

Claire Underwood:

Exactly why? Because this De Entrada, Diga No / Start With No: The Negotiating Tools That the Pros Don't
Want You to Know: The Negotiating Tools That the Pros Don't Want You to Know (Spanish Edition) is an
unordinary book that the inside of the publication waiting for you to snap the item but latter it will jolt you
with the secret this inside. Reading this book next to it was fantastic author who else write the book in such
awesome way makes the content on the inside easier to understand, entertaining way but still convey the
meaning totally. So , it is good for you for not hesitating having this nowadays or you going to regret it. This
unique book will give you a lot of positive aspects than the other book include such as help improving your
talent and your critical thinking method. So , still want to hold off having that book? If I had been you I will
go to the reserve store hurriedly.

Fabiola Gaylor:

Are you kind of active person, only have 10 as well as 15 minute in your day to upgrading your mind skill or
thinking skill perhaps analytical thinking? Then you are receiving problem with the book when compared
with can satisfy your short time to read it because all of this time you only find guide that need more time to
be study. De Entrada, Diga No / Start With No: The Negotiating Tools That the Pros Don't Want You to
Know: The Negotiating Tools That the Pros Don't Want You to Know (Spanish Edition) can be your answer
since it can be read by anyone who have those short free time problems.

Adeline Bonds:

Beside this kind of De Entrada, Diga No / Start With No: The Negotiating Tools That the Pros Don't Want
You to Know: The Negotiating Tools That the Pros Don't Want You to Know (Spanish Edition) in your
phone, it could give you a way to get closer to the new knowledge or information. The information and the



knowledge you are going to got here is fresh in the oven so don't always be worry if you feel like an old
people live in narrow village. It is good thing to have De Entrada, Diga No / Start With No: The Negotiating
Tools That the Pros Don't Want You to Know: The Negotiating Tools That the Pros Don't Want You to
Know (Spanish Edition) because this book offers for your requirements readable information. Do you
sometimes have book but you don't get what it's interesting features of. Oh come on, that wil happen if you
have this in the hand. The Enjoyable blend here cannot be questionable, including treasuring beautiful island.
Techniques you still want to miss the idea? Find this book as well as read it from at this point!
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